
™

2026 ANNUAL REPORT



 



May 2026 

Dear Shareholders: 

Continuing the momentum seen in fiscal 2025, we established a new revenue record of $390.7 million in fiscal 
year 2026. This represents a 37% increase over the prior year and outpaced the growth of the overall 
semiconductor industry for the second consecutive year. Edge AI remained our key revenue driver, with 
approximately 80% of our fiscal 2026 revenue attributed to edge AI applications. We have shipped a cumulative 
total of approximately 45 million edge AI SoCs into a range of end markets, and we believe we are well 
positioned as the edge AI market continues to accelerate. 

The trend of AI processing at the edge continues to evolve and expand 

While AI processing in data centers has received much attention, we see a growing shift toward performing AI 
inference processing at the edge - closer to the sensor and the point of action. The edge AI market is still in the 
early stages, but there is meaningful progress in models, tools and applications that can run efficiently on-device. 
Techniques such as distillation and mixture-of-experts (MoE) are helping enable models that are “smaller yet 
smarter,” which we believe can broaden adoption from early use cases to more mainstream deployments. Over 
time, we expect more edge and physical AI systems to operate in real time, act proactively and support closed-
loop decisions for end users. 

Our highly efficient processor, when implemented within the edge of a computing network, reduces latency, 
improves power consumption, reduces data communication expense, and improves privacy and security. We 
believe this gives us significant advantages in the edge AI market. 

We are establishing Ambarella as an edge AI platform leader 

To efficiently address the expansion in the number of edge AI use cases, and to help our customers reuse 
software and scale their business, a broad edge AI platform is required. We have an installed base of 
approximately 45 million edge AI SoCs with more than 370 unique customer AI products having reached 
production and approximately $1 billion in cumulative edge AI revenue. The breadth of our platform is also 
expanding, with 12 edge AI SoCs already available, delivering performance levels supporting AI models with 
10’s of thousand to 34 billion parameters. Our edge AI software development platform, used by our customers to 
create software applications that run on our AI SoCs, is a critical development tool and has reached production 
supporting more than 200 different AI model architectures. 

We expect growth to be driven by expanding use-cases for edge AI and higher ASP products 

AI inference SoCs now represent a majority of both our automotive and IoT revenues and have contributed to a 
higher blended average selling price (“ASP”). We expect continued revenue growth in our edge AI inference 
SoC business driven by (1) expansion of edge applications that are implementing AI functionality and (2) an 
improving product and customer mix as demand increases for higher-performance AI processing. 

The edge AI inference market commenced in the enterprise market (e.g. physical security) and is now extending 
into both new enterprise and consumer markets. We intend to expand our edge AI business from the endpoint 
(the terminal device in a network which represents a vast majority of our revenue today) into the edge 
infrastructure market, which will allow us to address incremental and higher value market opportunities. 

Our corporate SoC ASP was approximately $15 in fiscal 2026, and we expect ASP to continue to trend upward 
over time, driven primarily by increased AI inference content in our SoCs and growing demand for higher-
performance solutions. This demand is being supported by several factors, including: workloads shifting from the 



cloud/data center to the edge; larger and more capable models (including transformer-based networks); the move 
from serial to parallel (AI) processing; incremental processing to support both CNN and transformer networks; 
and an increase in both the number of sensors per system and the increasing resolution of those sensors, which 
requires more data to be processed at the edge. 

Introducing new products continues to be critical 

Our 5nm products represented our key growth driver in fiscal 2026. Sales of our CV5 SoC family grew well in 
fiscal 2026. A new wave of revenue, from our CV75 and CV72 AI SoCs, reached production status for the first 
time in the fourth quarter of fiscal 2025, posted strong growth in fiscal 2026, and is expected to deliver strong 
growth in fiscal 2027. Our recently introduced 4nm CV7 edge AI SoC provides superior perception (data 
collection) capabilities with a corresponding increase in AI inference horsepower, while supporting both 
advanced CNN and the more advanced transformer AI networks, which enable GenAI. CV7 commands an 
average selling price well above our current ASP, and we expect first revenue from this new product toward the 
end of fiscal 2027. 

Two important new go-to-market strategies 

Today, our revenue is primarily driven by direct sales to customers. In fiscal 2026, we formalized two 
incremental go-to-market strategies: a semi-custom ASIC strategy and an indirect channel strategy. Semi-custom 
ASICs offer customers the ability to help define SoCs that utilize our IP (including our AI accelerators and 
perception capabilities) in combination with customer-defined IP. We believe this approach can help us capture 
additional share in markets we already serve and, over time, expand our addressable opportunities. Our first 
engagement with this semi-custom offering taped out in fiscal year 2026 using an advanced 2nm semiconductor 
manufacturing process node and is expected to go into production toward the end of fiscal 2027. We plan to 
expand our custom and semi-custom ASIC efforts in fiscal year 2027 and beyond. Our indirect channel strategy 
will enable third-party partners to resell our products together with a network of independent software vendors, 
which we believe can help us efficiently reach more customers, particularly in fragmented and high-growth 
markets such as edge infrastructure and robotics. 

Our strategy is aligned with the megatrends of safety, security, and automation 

This is an exciting period of rapid evolution in the AI industry and, in particular, at the network edge, which is 
our primary focus. Our edge AI business targets industries where the megatrends of safety, security, and 
automation intersect, including enterprise security, portable video, robotics, autonomous vehicles, and industrial 
automation. We believe we have distinct advantages in these markets, and we intend to build on the momentum 
we have established as we expand our strategy, technology and product portfolio. 

Thank you for your support. 

Sincerely, 

 

President & CEO 





 







This Annual Report on Form 10-K contains forward-looking statements within the meaning of Section 27A of the Securities Act
and Section 21E of the Exchange Act. The forward-looking statements are contained principally in, but not limited to, the sections
titled “Business,” “Risk Factors,” and “Management’s Discussion and Analysis of Financial Condition and Results of Operations,”
as well as elsewhere in this Annual Report on Form 10-K. Forward-looking statements are identified by the use of the words “would,”
“could,” “will,” “may,” “expect,” “believe,” “should,” “anticipate,” “outlook,” “if,” “future,” “intend,” “plan,” “estimate,”
“predict,” “potential,” “target,” “seek,” “continue,” “foreseeable” or “forecast” and similar words and phrases, including the
negatives of these terms, or other variations of these terms, that denote future events. Forward-looking statements include, but are not
limited to, information concerning our possible or assumed future results of operations, competitive position, industry environment,
potential growth opportunities and the effects of competition, our product development strategy and areas of focus, our market
opportunity, our ability to develop new solutions, including our ability to integrate and apply acquired technologies to our solutions,
our future financial and operating performance, sales and marketing strategy, investment strategy and the results of our investments,
research and development, customer and supplier relationships, inventory levels, customer demand and our ability to secure design
wins, industry trends, our cash needs and capital requirements, and expectations about seasonality, taxes, and operating expenses.
These statements reflect our current views with respect to future events and our potential financial performance and are subject to
risks and uncertainties that could cause our actual results and financial position to differ materially and adversely from what is
projected or implied in any forward-looking statements included in this Annual Report on Form 10-K.

Factors that could affect such forward-looking statements include, but are not limited to, risks associated with revenue being
generated from new customers or design wins, neither of which is assured; our ability to retain and expand customer relationships
and to achieve design wins; economic factors beyond our control, including risks associated with high inflation and recessionary
concerns; geopolitical factors beyond our control, including tensions between the United States and China, the ongoing hostility
between Russia and Ukraine, and hostilities in the Middle East; the potential impact of pandemics and endemics on our operations or
the operations of our supply chain or our customers; our ability to timely produce sufficient quantities of our products on a cost-
effective basis through our third-party vendors; the commercial success of our customers’ products; our growth strategy; our ability
to anticipate future market demands and future needs and preferences of our customers; our ability to introduce new and enhanced
solutions, including our ability to license software modules; the expansion of our current markets and our ability to successfully enter
new markets; anticipated trends and challenges, including competition, in the markets in which we operate; our expectations
regarding the adoption of computer vision technology; our ability to effectively generate and manage growth; our ability to retain key
employees; the potential for intellectual property disputes or other litigation; the risks described under Item 1A of Part I—“Risk
Factors,” Item 7 of Part II—“Management’s Discussion and Analysis of Financial Condition and Results of Operations,” and
elsewhere in this Annual Report on Form 10-K; and those discussed in other documents we file with the Securities and Exchange
Commission. You are cautioned not to place undue reliance on the forward-looking statements, which speak only as of the date of this
Annual Report on Form 10-K. We have no obligation (and expressly disclaim any such obligation) to update or alter any forward-
looking statements, whether as a result of new information or otherwise except as otherwise required by securities regulations.

For purposes of this Annual Report, the terms “Ambarella”, “the Company”, “we”, “us” and “our” refer to Ambarella, Inc.
and its consolidated subsidiaries.







IoT Applications:

• Security Cameras

Enterprise and Public Class Security

Home Security

• Portable Video Applications.

Automotive Applications:

ADAS, Safety and Telematics:

Front Advanced Driver Assistance System (ADAS) Cameras.

Cabin Monitoring System (CMS) and Driver Monitoring System (DMS) Cameras.

AI Telematics Systems.

Electronic Mirrors.



Automotive Video Recorders (also known as data loggers).

Autonomy:

• Central domain controllers for L2+ to L4 Autonomous Vehicles.

• Emerging Robotic Applications.

Fixed robotics applications.

Mobile robotics applications.

• Other IoT Applications.



• Proprietary AI, Radar and Computer Vision Architecture.

• High-Performance, Low Power, AI, Video and Image Algorithm Expertise.

• Deep Sensor Fusion

• Highly Integrated SoC Solutions Based on a Scalable Platform

• Comprehensive and Flexible Software

• Developer Zone



• Advanced VLSI capabilities.

Central Domain Controller.

CVflow SoCs.

AI Neural Processor.

Vision Processor SoCs.

High Definition Radar

Serializer/Deserializers



Software Modules
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CVflow

Computer Vision and Radar Technology

Auto Software Modules

Cooper Development Platform





Wafer Fabrication

Assembly and Testing
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Certain factors may have a material adverse effect on our business, financial condition and results of operations. You should
consider carefully the risks and uncertainties described below, in addition to other information contained in this Annual Report on
Form 10-K, including our consolidated financial statements and related notes. The risks and uncertainties described below are not the
only ones we face. Additional risks and uncertainties that we are unaware of, or that we currently believe are not material, may also
become important factors that adversely affect our business. If any of the following risks actually occurs, our business, financial
condition, results of operations, and future prospects could be materially and adversely affected. In that event, the trading price of our
ordinary shares could decline, and you could lose part or all of your investment.
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Global macroeconomic and political conditions, including high inflation, recessionary concerns, trade restrictions,
geopolitical tensions and war, may adversely impact our business and financial condition in ways that we currently cannot predict.



If our customers do not design our solutions into their product offerings, or if our customers’ product offerings are not
commercially successful, our business would suffer.

Our target markets may not grow or develop as we currently expect, and if we fail to successfully penetrate new markets, our
revenue and financial condition could be harmed.

Impacts of the global supply chain challenges could adversely affect our business, financial condition, and results of
operations.



Shortages in, or increased costs of, wafers and materials could adversely impact our gross margins and lead to reduced
revenues.

Our customers incorporate components supplied by multiple third parties, and a supply shortage or delay in delivery of these
components could delay orders for our solutions by our customers.

If we fail to successfully develop and introduce new or enhanced solutions that meet market requirements on a timely basis,
our ability to attract and retain customers could be impaired and our competitive position could be harmed.



Uncertain risks relating to the adoption, use or application of emerging technologies, including artificial intelligence, by our
customers and in our business, could adversely impact our financial results and result in reputational harm and liability.

Our primary inventory warehouse is located in Hong Kong and may be affected by continued political, social, health and
economic conditions in Hong Kong.

Our customers may cancel their orders, change production quantities or delay production. If we fail to accurately forecast
demand for our solutions, revenue shortfalls or excess, obsolete or insufficient inventory could result.



We depend on a limited number of customers and end customers for a significant portion of our revenue. If we fail to retain
or expand our customer relationships, our revenue could decline.

Achieving design wins is subject to lengthy competitive selection processes that require us to incur significant costs. Even if
we begin a product design, a customer may decide to cancel or change its product plans, resulting in no revenue from such
expenditures.



Some of our customers may require our products and our third-party contractors to undergo a qualification process that
does not assure product sales. If we are unsuccessful or delayed in qualifying these products or third-party contractors with a
customer, our business and operating results could suffer.

We face intense competition and expect competition to increase in the future, which could have an adverse effect on our
market share, revenue and profitability.

•

•



•

•

•

•

•

•

•

•

•

•

A breach of our security systems, or other security breaches or incidents with respect to our products, networks or systems,
may have a material adverse effect on our business.



While we intend to continue to invest in research and development, we may be unable to make the substantial investments
that are required to remain competitive in our business.

We rely on highly skilled personnel and, if we are unable to hire, retain or motivate key personnel, we may not be able to
grow effectively, which could harm our business.

The average selling prices of semiconductor solutions in our target markets have typically decreased over time and will likely
do so in the future, which could harm our revenue and gross margins.



If we are unable to manage any future growth, we may not be able to execute our business plan and our operating results
could suffer.

Deterioration of the financial conditions of our customers could adversely affect our operating results.

We are subject to the cyclical nature of the semiconductor industry.

The complexity of our solutions could result in unforeseen delays or expenses from undetected defects, errors or bugs in
hardware or software which could reduce the market adoption of our new solutions, damage our reputation with current or
prospective customers and adversely affect our operating costs.



We may experience difficulties in transitioning to new wafer fabrication process technologies or in achieving higher levels of
design integration, which may result in reduced manufacturing yields, delays in product deliveries and increased costs.

Rapidly changing industry standards could make our video and image processing solutions obsolete, which would cause our
operating results to suffer.

Some of our operations and a significant portion of our customers and our subcontractors are located outside of the United
States, which subjects us to additional risks, including increased complexity and costs of managing international operations and
geopolitical instability.
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We face tax risks, including relating to the complexity of calculating our tax provision, changes in statutory tax rates, or
unfavorable tax law changes.

Fluctuations in our operating results on a quarterly and annual basis could cause the market price of our ordinary shares to
decline.
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Fluctuations in exchange rates between and among the currencies of the countries in which we do business may adversely
affect our operating results.

We cannot predict our future capital needs, and we may not be able to obtain additional financing to fund our operations.



Our marketable securities portfolio could experience a decline in market value or otherwise become illiquid, which could
materially and adversely affect our financial results.

We outsource our wafer fabrication, assembly and testing operations to third parties, and if these parties fail to produce and
deliver our products according to requested demands in specification, quantity, cost and time, our reputation, customer
relationships and operating results could suffer.



We do not have long-term supply contracts with our third-party manufacturing vendors, and they may not allocate sufficient
capacity to us at reasonable prices to meet future demands for our solutions.

If our foundry vendors do not achieve satisfactory yields or quality, our reputation and customer relationships could be
harmed.

A substantial portion of our revenue is processed through a single distributor and the loss of this distributor may cause
disruptions in our shipments, which may adversely affect our operations and financial condition.



We are subject to risks associated with our distributors' product inventories.

We rely on third-party vendors to supply software development tools and intellectual property to us for the development of
our new products, and we may be unable to obtain the tools necessary to develop or enhance new or existing products.

We rely on third parties to provide services and technology necessary for the operation of our business. Any failure of one or
more of our vendors, suppliers or licensors to provide such services or technology could harm our business.



Any disruption to the operations of our third-party contractors and their suppliers could cause significant delays in the
production or shipment of our products.

Global political conditions, including trade relations and regulations, may have an impact on our business and financial
condition in ways that we currently cannot predict.



We are subject to governmental export and import controls that could subject us to liability or impair our ability to compete
in international markets.



Our ability to sell our products to several China customers has been restricted.

We are subject to warranty and product liability claims and to product recalls.

We are subject to governmental laws, regulations and other legal obligations related to data processing, privacy, data
protection and cybersecurity.



Failure to comply with the U.S. Foreign Corrupt Practices Act, or FCPA, and similar laws associated with our activities
outside of the United States could subject us to penalties and other adverse consequences.

We, our customers and third-party contractors are subject to increasingly complex environmental regulations and
compliance with these regulations may delay or interrupt our operations and adversely affect our business.



We are subject to regulatory compliance requirements, including Section 404 of the Sarbanes-Oxley Act of 2002, which are
costly to comply with, and our failure to comply with these requirements could harm our business and operating results.

Changes in applicable tax laws or statutory tax rates or adverse outcomes resulting from examination of our tax returns
could adversely affect our results.



We may be classified as a passive foreign investment company, which could result in adverse U.S. federal income tax
consequences for U.S. holders of our ordinary shares.

Our failure to adequately protect our intellectual property rights could impair our ability to compete effectively or defend
ourselves from litigation, which could harm our business, financial condition and results of operations.

Third parties’ assertions of infringement of their intellectual property rights could result in our having to incur significant
costs and cause our operating results to suffer.
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Any potential dispute involving our patents or other intellectual property could affect our customers, which could trigger our
indemnification obligations to them and result in substantial expense to us.

The use of open source software in our products, processes and technology may expose us to additional risks and
compromise our proprietary intellectual property.



The market price of our ordinary shares may be volatile, which could cause the value of your investment to decline.
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Provisions of our memorandum and articles of association and Cayman Islands corporate law may discourage or prevent an
acquisition of us which could adversely affect the value of our ordinary shares.

•

•

•

•

•

•
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Holders of our ordinary shares may face difficulties in protecting their interests because we are incorporated under Cayman
Islands law.



Holders of our ordinary shares may have difficulty obtaining or enforcing a judgment against us because we are
incorporated under the laws of the Cayman Islands.

If our operations are interrupted, our business and reputation could suffer.

Climate change and climate change-related policies and regulations may have a long-term impact on our business.



Risk Factors – Risks Related to Our Business and Our Industry – A breach of our security
systems, or other security breaches or incidents with respect to our products, networks or systems, may have a material adverse effect
on our business













Fiscal Year 2026 Financial Highlights

•

•

•

Ability to Capitalize on AI and Computer Vision Trends.

Ability to Develop and Introduce New or Enhanced Solutions.

Pricing, Product Cost and Margin.



Continued Concentration of Revenue by End Markets.

Sales Volume.

Customer Product Life Cycle.

Impact of Global Supply Chain Conditions on Our Business.



Revenue

Cost of Revenue and Gross Margin



Research and Development

Selling, General and Administrative

Other Income, Net

Provision (Benefit) for Income Taxes

Comparison of the Fiscal Years Ended January 31, 2026, 2025 and 2024

Revenue



Gross Margin

Research and Development

Selling, General and Administrative



Other Income, Net

Provision (Benefit) for Income Taxes

Cash Flows



Net Cash Provided by Operating Activities

Fiscal year 2026 compared to fiscal year 2025:

Fiscal year 2025 compared to fiscal year 2024:

Net Cash Provided by (Used in) Investing Activities

Fiscal year 2026 compared to fiscal year 2025:

Fiscal year 2025 compared to fiscal year 2024:

Net Cash Provided by Financing Activities

Fiscal year 2026 compared to fiscal year 2025:

Fiscal year 2025 compared to fiscal year 2024:

Stock Repurchase Program

Purchases of Equity Securities by the Issuer Item 5 Market for
Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

Sources of Liquidity

Operating and Capital Expenditure Requirements

•

•

•

•

•

•

•



Note 8 Leases Notes to Consolidated
Financial Statements



Revenue Recognition

Inventory Valuation



Goodwill

Stock-Based Compensation

Income Taxes



Interest Rate Fluctuation Risk

Foreign Currency Risk





Internal
Control-Integrated Framework (2013)

Securities Trading Plans of Directors and Executive Officers









Opinions on the Financial Statements and Internal Control over Financial Reporting

Internal Control - Integrated Framework

Internal Control - Integrated Framework

Basis for Opinions

Definition and Limitations of Internal Control over Financial Reporting



Critical Audit Matters

Accounting for Income Taxes













Organization

Basis of Consolidation

Use of Estimates

Concentration of Risk



Foreign Currency Transactions

Fair Value of Financial Instruments

Cash Equivalents and Marketable Debt Securities



Restricted Cash

Trade Accounts Receivable and Allowance for Credit Losses

Inventories

Property and Equipment

Intangible Assets



Leases

Goodwill

Impairment of Long-Lived Assets Excluding Goodwill

Equity Investments



Revenue Recognition



Cost of Revenue

Research and Development

Selling, General and Administrative

Stock-Based Compensation

Income Taxes



Net Income (Loss) Per Ordinary Share

Comprehensive Loss

Recent Accounting Pronouncements

Income Taxes (Topic 740): Improvements to Income Tax Disclosures

Income Statement - Reporting
Comprehensive Income - Expense Disaggregation Disclosures (Subtopic 220-40): Disaggregation of Income Statement Expenses

Financial Instruments — Credit Losses (Topic 326): Measurement of Credit
Losses for Accounts Receivable and Contract Assets

,
Revenue from Contracts with Customers

Intangibles — Goodwill and Other — Internal-Use Software (Subtopic
350-40): Accounting for and Disclosure of Software Costs

, Property, Plant, and Equipment — Overall Subtopic 350-
40













Preference shares

Ordinary shares



Shares repurchased

401(k) Plan

Stock Option Plans

Amended and Restated 2021 Equity Incentive Plan.

Oculii Corp. 2017 Stock Option Plan.

Amended and Restated 2012 Employee Stock Purchase Plan.

Stock-based Compensation









Income Taxes (Topic 740): Improvements to Income Tax Disclosures



Income Taxes (Topic 740): Improvements to Income Tax Disclosures,





Contract Manufacturer Commitments

Other Commitments

Indemnification

Other Matters



Organization and Summary of Significant Accounting Policies

Geographic Revenue

Additional Segment Information



Major Customers









 



AMBARELLA CORPORATE INFORMATION

EXECUTIVE OFFICERS
Feng-Ming (Fermi) Wang
President & Chief Executive Officer

John Young
Chief Financial Officer

Chan Lee
Chief Operating Officer

John Ju
Senior Vice President, Systems

Yun-Lung (Michael) Chen
Vice President, Business Development

DIRECTORS
Chantelle Y. Breithaupt
Chief Financial Officer,
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Gregory M. Bryant
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Analog Devices, Inc.

Hsiao-Wuen Hon
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Chantelle Y. Breithaupt
Chenming C. Hu
Elizabeth M. Schwarting

Compensation Committee
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Hsiao-Wuen Hon
Chenming C. Hu
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www.computershare.com
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